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Educational Objectives

Presentation Title: Putting Your Best Books Forward
Name of Presenter: Donnie Calhoun

1. To determine the difference between S-Corp, LLC and C-Corp business
corporations.

2. To determine the difference between personal and business debt.

3. To determine appropriate inventory levels when determining to tell your
business.

4. How to determine owner salary levels at appropriate levels.

5. How to determine the difference between personal and business assets.
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Thank You and Good Luck!




Learning Assessment Questions

Presentation Title: Putting Your Best Books Forward

Name of Presenter: Donnie Calhoun

1.

Which of the following business types doesn’t pass through profits to the
owner?

a. LLC

b. S-Corp

c. C-Corp

T or F An owner should pay himself the going rate for pharmacists plus
bonus for performance.

T or F A company vehicle should be titled in the pharmacy owners name.

T or F Pharmacy charge accounts should be closed prior to selling the
pharmacy.

T or F An owner doesn’t need to prepare to sell his pharmacy.



Learning Assessment Answers

Presentation Title: Putting Your Best Books Forward

Name of Presenter: Donnie Calhoun

Answers:

1.
2.
3.

¢ — LLC and S-Corp’s funnel through profits and losses to the owner
True

False — Company vehicles should be an asset of the company, not the
owner

False — Pharmacy charge accounts should be cleared up not closed
False — 2-3 years should be a minimum to prepare your business so you
can put your best books forward!
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